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Key Partnerships Key Activities Value Proposition @ Customer Relationships Customer Segments

-At the all owners of
activities that produce
biological wastes.
-Collecting biological Automated relationship.
material;

-Collecting the product
electricity and methane. -Helpipg the use of green
Biological material producer. energies;

-Methane and electricity
green production;

- Producers of biological

material. -Energy requirements.

-Give the possibility to get

green electricity and green
methane at the partners. Key Resources Channe ls

Biological material. National electric
distribution channel.
Selling to a fuel agency
the produced methane
gas

Cost Structure Revenue Streams

-Receive profit from the
- Digestion system. selling of electricity and
methan.
- Collection of biological
material.

Social Costs Social Benefits

-Food production to feed the
producers of biological -Reducing the waste of fossil
material (cows). fuels;

-The smell of dung if placed -An example of sustainability
in urban zones. and green economy.
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